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Contact: - +91-7208017255 

Email: 17255pp@gmail.com 
Career Objective

Seeking a suitable position in accordance with my work experience and skills gained over the years to the full extends for development, thereby contributing to the overall growth and profitability of the organization as well as attaining self-growth in career.
Personal Profile

I am having around twelve-years of work experience into Business Development, Business Co-Ordination and Sales & Marketing field. Very focused with high personalized service for client satisfaction, hard working and optimistic attitude towards goals, very friendly nature and good communication skills in English, Hindi, Marathi and Gujarati.
Work Experience

1. Company
: Great Eastern Idtech Pvt Ltd

    Period
: From April 2019 till date
    Position
: Business Development Manager

My jobs responsibilities include;-
· Dealing into Products like Bar-Code & RFID Printers, Bar-Code & RFID Scanners, Warehouse Management & Inventory / Asset Management Applications, Consumables like Printer Labels & Ribbons etc
· Dealing with Client Segment like Banks, All Corporate Offices, Educational Instt. , Hospitals & Pathology Labs, Logistics & Transport, etc

· Direct Sales & Marketing, Selling thru Applications /  Software Developers segments-wise like Retail, Pharmacy, Jewellery, Bakery etc
· Key Account Management

· New Segment & Business Development

· New Product Development & Product Awareness

· Product Presentation / Demonstration

· Collection Management, Customer Relations & After Sales Service

2. Company
: Methodex Systems Pvt Ltd

    Period
: From June 2018 till date
    Position
: Business Development Manager

My jobs responsibilities include;-
· Dealing into Products like Physical Security Products like Cash Safes, Safe Deposit Lockers, Vault Doors, Fire Resistance Equipments, Currency Handling Products, Office Furniture. 

· Dealing with Client Segment like PSU Banks, All Corporate Offices, Educational Instt. , Hospitals etc

· Direct Sales & Marketing

· Planning & Executions

· Key Account Management

· New Segment & Business Development

· New Product Development & Product Awareness

· Collection Management

· Product Presentation / Demonstration

· Customer Relations & After Sales Service

3. Company
: SAMSUNG India Electronics Pvt Ltd

    Period
: From August 2017 till May 2018
    Position
: Regional Sales Officer
My jobs responsibilities include;-
· Dealing into Consumer Electronics Products like Consumer - Televisions, Refrigerators, Washing Machines, Split Air-conditioners & Micro Wave Ovens.
· Dealing with Client Segment like All Corporate Offices, Educational Instt. , Hospitals etc

· Sales & Marketing for B2B / Direct Corporate Division thru B2B Partners
· Planning & Executions

· Key Account Management

· New Segment & Business Development

· Collection Management

· Customer Relations & After Sales Service
· Sales Back-end Support 

4. Company
: Kyocera Document Solutions India Pvt Ltd

    Period
: From July 2016 till November 2016
    Position
: Territory Manager

My jobs responsibilities include;-
· Dealing into Products like Color and B&W Multi-function A3 & A4 Printers

· Dealing with Client Segment like All Corporate Offices, Educational Instt. , Hospitals etc

· Sales & Marketing for Direct Corporate Division 
· Planning & Executions

· Key Account Management

· New Segment & Business Development

· New Software & Product Awareness

· Collection Management

· Product Presentation / Demonstration
· Customer Relations & After Sales Service
5. Company
: Methodex Systems Pvt Ltd

    Period
: From May 2012 till July 2016
    Position
: Business Development Manager

My jobs responsibilities include;-
· Dealing into Products like Physical Security Products like Cash Safes, Safe Deposit Lockers, Vault Doors, Fire Resistance Equipments, Currency Handling Products, Office Furniture. 

· Dealing with Client Segment like PSU Banks, All Corporate Offices, Educational Instt. , Hospitals etc

· Direct Sales & Marketing
· Planning & Executions
· Key Account Management

· New Segment & Business Development

· New Product Development & Product Awareness
· Collection Management

· Product Presentation / Demonstration

· Customer Relations & After Sales Service
6. Company
: Super Services ( Auth. Dist. of GARWARE BESTRETCH Ltd, PUNE )

    Period
: From January 2011 till April 2012
    Position
: Business Development Executive
My jobs responsibilities include;-
· Dealing into Products like Physiotherapy Bands, Stability Discs, Gym Balls and Accessories. 

· Dealing with Client Segment like Sports Equipments Shops, Physiotherapy Clinics , Physiotherapy and Orthopedics Depts of Hospitals etc

· Managing , Training and Developing, Motivating our Team,

· Monitoring daily activity,

· Generating leads / prospects, Gathering Information,

· Creating Channel Partners

· Closing leads, Keeping track on Outstandings,

· Monitoring Customer Service and Complaints,

· Maintaining Books of Accounts and co-ordinating with consultants,

· Co-ordinating and Following-up with our Principle,

· Weekly reviewing with our superior,

· Dealing with Retail Clients,

7. Company
: Sarin Technologies India Pvt. Ltd.
    Period
: From August 2009 till December 2010

    Position
: Business Co-ordinator 

My jobs responsibilities includes ;

· Business Co-ordinater between Sarin India (Surat and Mumbai offices) and Head Office at Sarin Technologies Pvt. Ltd. (Isarel) solely.
· Maintaining proper records of all correspondence from Israeli H O like Quotations, Proformas, Invoices, Purchase Orders, Payment Proof Copies etc.
· Co-ordinating with Customer for Payment Clearance & Shipment Clerance Issues.
· Fulfilling all Other Back Office Support required by Services  and Sales & Marketing Department from Israeli H O.
· Generating Monthly Sales Reports.
· Maintaining Records of Technical & Service Support given by Israeli HO by India HO.
8. Company
: Super Services ( Auth. Dist. of Eureka Forbes Ltd. – I S D & Celfrost Innovations Pvt. Ltd.  )

[A. On Field Job ]

    Period
: From August 2007 till July 2009

    Position
: Business Development Executive
[B. Back Office ]

    Period
: From May 2006  to August 2007

    Position
: Business Development Executive

My jobs responsibilities includes;

· Dealing into Products like Institutional Water Purifiers and Water Coolers under Eureka Forbes dealership. AND also Dealing into Products from various Brands of Hot and Cold Institutional Kitchen Equipments under Middleby Celfrost Innovations Pvt. Ltd. dealership [formerly known as Celfrost Innovations]
· Dealing with Client Segment like Sports Equipments Shops, Physiotherapy Clinics , Physiotherapy and Orthopedics Depts of Hospitals etc

· Managing , Training and Developing, Motivating our Team,

· Monitoring daily activity,

· Generating leads / prospects, Gathering Information,

· Closing leads, Keeping track on Outstandings,

· Monitoring Customer Service and Complaints,

· Maintaining Books of Accounts and co-ordinating with consultants,

· Co-ordinating and Following-up with our Principle,

· Weekly reviewing with our superior,

· Dealing with Coporate Clients,

9. Company
: L I C , Borivali [ Br 935 & Br. 89C ]

    Period
: From March 2003 Till April 2006
    Position
: Part Time DATA Entry Operator

Educational Qualification

· B Com : [ Grade - 1st Class with 63.14%, Passing Year March 2006 ]
· HSC : [ Grade - 1st Class with 68.33%, Passing Year February 2003 ]
· SSC : [ Grade - 1st Class with 63.20%, Passing Year March 2001 ]
Other Qualification / Computer Skills

· Attended the Certified TALLY Financial Accounting Program, at Ganesh Software, Borivali.
· Window Operating System, Ms Office, Daily user of PC and Internet etc.
Personal Information

  Date of Birth 


:
20th August 1985
  Nationality


:
Indian



  Languages known 

:
English, Hindi, Gujarati
  Marital Status 


:
Married
  Address 


:
A-101, Sortee Somnath CHSL.,






B/h. Kandarpada Talao, LM Road,
                                                                                       Kandarpada, Dahisar – [ West ],

                                                                                       Mumbai – 400 068.

Personal Strength

· Ability to inspire and motivate others as well as to owns initiative to display, personal qualities such as reliability and efficiency,

· Adapt quickly to changing environment,

· Reasonably good communication skills,

· Desire for a Hard Work, Team Player, Personal Development & Will Power,
· Self – Belief and Self Confidence in my Talent and Ability,
· Total Commitment Dedication and Determination towards Work,
Declaration

I hereby declare that the information furnished above are true and correct to the best of my knowledge.

( PRATEEKK BHARAT PATEL ) 84329999
PLACE
: Mumbai
DATE 
: 09-OCT-2019
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